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Three Denver commercial real estate
firms have joined forces to help lenders
deal with a wave of properties expected to
go into foreclosure starting this spring.

L.C. Fulenwider Inc., Bitzer Real Estate
Partners and Real Estate Generation LLC
(REGen) have formed American Property
Solutions Inc. of Denver to handle those
needs. The three companies continue to
function separately, buthandle distressed
property work as American Property So-
lutions (APS).

Services provided by the new company
include acting as, or working with, prop-
erty receiver/trustees as well as offering
property and construction management,
accounting and brokerage expertise.

So far, fledgling APS has sold two prop-
erties for Bank of America, including an
apartment complex in Colorado Springs.

“We expect a lot of commercial prop-
erty will be foreclosed on this year, prob-
ably beginning when property taxes start
coming due in April [and owners can't pay
them),” said APS President Hal Hultquist.

The Denver operation of Los Angeles-
based CBRichard EllisInc. said, initsyear-
end 2009 market report, thatin 2010 many
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“We've been through this before,” Cal
Fulenwider, president of L.C. Fulenwider
and co-chairman of APS, said of dis-
tressed real estate markets. “The banks

know us. ... And we've got lots of other
contacts, so if we can’t do something, we
know someone who can.”

The RTC, created in 1989, was the fed-
eral government's agency for dealing with
the savings and loan crisis, including
helping insolvent S&Ls dispose of real es-
tate taken back through defaulted loans.

During its short life, the RTC was par-
ticularly active in Colorado because there
were so many S&Ls here. This state also
was home to one of the S&L crisis’ big-
gest failures, Silverado Banking of Denver,
whose demise cost $1 billion and involved
Neil Bush, a Silverado board member and
son of former President George H.W. Bush.

While the RTC closed in 1995, the Fed-
eral Deposit Insurance Corp. didn't finish
selling the RTC's Colorado assets until
2001, The FDIC took over the RTC's unrec-
onciled assets after the agency stopped
operating.

Bitzer Real Estate principal John Bitzer,
APS' other co-chairman, did a lot of RTC
work when he was a broker and executive
at what's now Fuller Real Estate of Den-
ver. Bitzer’s focus with APS is leasing and
sales brokerage.

In the 1990s, Hulquist launched the
CPM Corp. receiver management and

construction company in Southern Cali-
fornia, which managed more than 800
distressed properties during its six years
of operation. Hultquist's background is in
construction management.

Other APS principals include Ferd Belz
and Ken Ho, who formerly were with
Cherokee Denver LLC and started REGen
in 2008.

Cherokee Denver formerly was in
charge of redeveloping the western part
of the old Gates Rubber Co. plant at Inter-
state 25 and Broadway in Denver. Gates
Corp. took back most of that property in
2009, after Cherokee's redevelopment
plans were derailed by lack of financing.

Belz and Ho still are in the process of
qualifying to be receivers for distressed
properties. Receivers, which are appoint-
ed by state courts, manage distressed as-
sets until they can be sold. APS also will
work with receivers outside the company.

“Receiver, asset manager — those are
roles that are comfortable for us,” Ho said.
“For example, if you have a half-built con-
do deal, we can come up with a business
plan for developing the project; we can
fulfill the construction management.”
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